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The 'Professional Directory’

is dedicated to a few of the
extraordinary people who have
contributed to the value of our
service to our clients. | would
like to share my good fortune
of knowing them with you.
Please feel free to convey my
recommendation.
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A New Way Home

Change.

It is the one thing that is inevitable in life, yet it
seems to be the thing we least often plan for. In
fact, most of us would rather ignore change than
uproot the habits we have become accustomed to.
The matter of growth and change can often be most
apparent in the people and places we enjoy being
associated with. At one juncture, those ideal people
and places may have been accessible from the front
door of your home. You most likely chose the home
in part for this reason. But over time, the places and
people that you enjoy may change, and you may
find yourself traveling and commuting to find the
fresh elements or experiences that contribute to your
evolving lifestyle. Perhaps you have grown from being
a single professional to become a working parent,
or in another circumstance, watched your children
become parents in their own right, and leave your
nest empty. These are the gradua?changes that affect
all of us and our lifestyle needs.

What is important - is that we all realize that we are
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not chained to our existing neighborhood and its
associated way of living that may no longer suit us.

We are all very lucky to live in an environment as
diverse as Metro Vancouver (which once again took
the #1 spot as the most livable city according to the
Economist Intelligence Unit), and need to sit up and
take notice of all the distinct environments and lifestyles
it offers. Unlike some other more homogeneous cities,
we have the luxury of moving only a small distance
to reap the benefits of a community that can be so
much more tailored to a specific demographic. In a
short car ride, you can easily journey from a teeming
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A New Way Home

(continued from page 1)

city vibrating with the energy of
new art, culture and opportunity,
to picturesque natural suburbs,
full of safe and clean communities
waiting to foster the first memories
of your family.

You can see that many Vancouverites
are taking more than a car ride
to other communities — they're
picking up and moving entirely.
As a matter of fact, aggregate
residential housing sales are up
over 7% from 2006 - the second
highest growth ever recorded. This
illustrates the fact that residents are
waking up to their lifestyle options
— and making the move to other
neighborhoods.

To better illustrate this point, let us
look at what areas might best suit
the three demographics mentioned
above:

Single Professionals, Young Families,
and Retirees.

The average single professional in
Vancouver between the ages of 25
and 40 has an annual income of
roughly $60,000. Given that they
have no dependants and little in
the way of expenses at this dynamic
time of their lives, professionals may
choose to live in one of the more
central areas of Vancouver such as
Gastown, the West End, Yaletown, or
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Coal Harbour. According to Statistics
Canada, 50% of these areas are
made up of residents between 20
& 39 - and offer opportunities to
network with others living their
own fast paced dreams. And -
not to mention, form the core of
Vancouver's restaurant, lounge and
social club scenes.

Essentially, living downtown shortens
the climb up corporate ladder, and
the crawl home from the bar.

Depending on the personality
of the individual, each section of
downtown has its own appeal.
For instance, a young creative
professional (designer, architect,
marketer, etc.) may choose the
dualistic area of Gastown; featuring
some of the most stark contrasts
between art, culture, and hyper-
urban city living. Gastown also
boasts attractiveness as a sound
investment. In 2007, Apartments in
Vancouver East and the Gastown
region saw an unprecedented 72.6%
sales increase.

Gastown'’s rustic building facades
and juxtaposed modern architecture
are driven by the Gastown Heritage
Management Plan. This City of

Vancouver initiative promotes
retaining and improving heritage
buildings rather than destroying
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them. Incentives include grants for
building envelope improvements,
and property tax relief.

You can see the results of the plan
all over the area, where in some
cases buildings constructed as early
as 1912 have received close to $10
million upgrades —resulting in the
availability of highly original and
central living spaces.

As city residents find their spouses
and Jecide to begin families, the
fast-paced gleamin? lass and
concrete skyline o Sowntown
Vancouver may become a bit
intense for their new-stroller bound
lifestyle. Furthermore, the average
couple with a child only brings in
roughly $20,000 more per annum
than a single professional. With a
new child and associated expenses
(see diapers, organic pablum, hip
baby ensembles, and more diapers)
couples will most likely want to pull
out any profit from their current
investment(s) in favour of a lower
mortgage, and more space for
baby’s play dates.

Area’s like Langley, Richmond,
Burnaby, and Coquitlam are

quickly being infused with new
life and energy as many young
families choose to build their lives
there. This movement from urban
centers’ to rural areas brings with
it the economic power to motivate
entrepreneurs to open more
attractive shops and businesses that
will add to the lifestyle choices of
these newer, hipper parents.

Burnaby for instance still has
relatively accessible pricing for an
attached family home at an average
benchmark price of $443,745.00.
Compare the average square feet
here to what you would be able to
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get downtown for the same dollars,
and you'll quickly realize you will be
in need of more wé/umiture in the near
future. Seeing that downtown sales
rates are rising at a much higher
rate that places like Burnaby, you'll
be able to take your sale profit into
another market that is not (yet!)
as inflated. Burnaby is also home
to two large fresh water lakes
surroundedgby lush public park-
grounds and trails. Both Burnaby
lake and Deer lake are often also
host to summer festivals and various
family activities such as the Burnaby
Discovery Day Festival, Symphony
in the Park, and the Burnaby Blues
+ Roots Festival.

Although many Baby Boomers
seem to think they can work forever,
most are beginning to realize that
their schedules will finally give way
to time they can use freely. They
finally have the time and money to
enjoy life and their hobbies — but
the question is, what to do, and
where to do it?

Now that taking care of a full house
is no longer a priority, why not down
size? Take some equity out of the
larger home and utilize it to purchase
a recreation property. Whistler's
median attached condo price of
$560,000.00 may not be practical for
everyone, but look again at its more
affordable neighbors; Squamish and
Pemberton. Both areas are nestled
along the Sea to Sky corridor and
offer year round outdoor activities
from hiking and biking, to skiing
and canoeing - or simply enjoying
the inspiring country views.

Regardless what stage you might
be at in your life; remember
that a change in your home or
neighborhood can be a catalyst
for achieving the lifestyle you strive
for. Sometimes all it takes is a push
in the right direction.

Call the Eugen Klein real estate
team today, and take the first step
to achieving that “Can’t get this
grin off my?ace” lifestyle.
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